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PART IV - SECTION K

REPRESENTATIONS, CERTIFICATIONS, AND

OTHER STATEMENTS OF OFFERORS

Certain representations and certifications must be made by the offeror and must be filled in as appropriate.  The signature of the offeror on the face page of this SIR/RFO (Standard Form 33 or Standard Form 26, as applicable) constitutes the making of certain representations and certifications.  Award of any contract to the offeror shall be considered to have incorporated the applicable representations and certifications by reference.

FEDERAL AVIATION ADMINISTRATION

BUSINESS DECLARATION

1.
Name of Firm:  

2.
Address of Firm:  


3.
Telephone Number of Firm:  



Facsimile Number of Firm:  


4.
(a) Name of Person Making Declaration:  


(b) Telephone Number of Person Making Declaration:  



(c) Position Held In the Company:  

5.
Controlling Interest In Company ( X   All Appropriate Boxes)

(     )  Black  American  (     )   Hispanic American  (     )  Native American

(     )  Asian American  (     )  Female-Non Minority  (     )  Male-Non Minority 

(     )  Female  (     )  Male  (     )  8(a) Certified  (Certification Letter Attached)

6.
Is the person identified in Number 4 above, responsible for day-to-day management and policy decision making, including but not limited to financial and management decisions?


(     )  Yes
(     )  No

If No, provide the name and telephone number of the person who has this authority:

7.
Nature of Business—Specify major services/products.

8.
(a) Years the firm has been in business:  

(b) No. of Employees:

9.
Type of Ownership:
(   )  Sole Ownership  (   )  Partnership
 (   )  Other/Explain Below:

10.
Gross receipts of the firm for the last three years:  Year Ending 
 

Gross Receipts $
Year Ending 
 Gross Receipts $

Year Ending 
 Gross Receipts $
______________

11.
Tax Identification Number (TIN)/Employer Identification Number (EIN)/Social Security Number (SSN) Data Universal Numbering System (DUNS):

Privacy Act Statement:  The TIN/EIN/SSN is required to comply with the reporting requirements of 26 U.S.C. 6041, 6041A and 6050M and implementing regulations issued by the Internal Revenue Service (IRS).  Failure to provide the information may exclude you from doing business with the Federal Aviation Administration.

12.
Is the firm a small business?  Yes  

No ________________

I DECLARE THAT THE FOREGOING STATEMENTS CONCERNING



(Name of Business)
ARE TRUE AND CORRECT TO THE BEST OF MY KNOWLEDGE, INFORMATION, AND BELIEF.  I AM AWARE THAT I AM SUBJECT TO CRIMINAL PROSECUTION  UNDER THE PROVISIONS OF 18 U.S.C. 1001.
Signature:  

Date:  

Name/Title:  


3.2.2.3-10

Type of Business Organization (April 1996)

The offeror, by checking the applicable box, represents that--


(a)
It operates as [ ] a corporation incorporated under the laws of the State of 


, 

[ ] an individual, [ ] a partnership, [ ] a nonprofit organization, or [ ] a joint venture.


(b)
If the offeror or quoter is a foreign entity, it operates as [ ] individual, [ ] a partnership, [ ] a nonprofit organization, [ ] a joint venture, or [ ] a corporation, registered for business in 










(country)

3.2.2.3-15

Authorized Negotiators (April 1996)


The offeror represents that the following persons are authorized to negotiate on its behalf with the Government in connection with this submittal: [list names, titles, and telephone numbers of the authorized negotiators]. 

	Name
	
	Title
	
	Telephone

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	


3.2.2.3-70

Taxpayer Identification (August 1997)


(a)
Definitions.



(1)
"Common parent", as used herein, means that corporate entity that owns or controls an affiliated group of corporations that files its Federal income tax returns on a consolidated basis, and of which the offeror is a member.



(2)
"Corporate status," as used herein, means a designation as to whether the offeror is a corporate entity, an unincorporated entity (e.g., sole proprietorship or partnership), or a corporation providing medical and health care services.



(3)
"Taxpayer identification number (TIN)," as used herein, means the number required by the IRS to be used by the offeror in reporting income tax and other returns.


(b)
All offerors are required to submit the information required in paragraphs (c) through (e) of this provision in order to comply with reporting requirements of 26 U.S.C. 6041, 6041A, and 6050M and implementing regulations issued by the Internal Revenue Service (IRS).  If the resulting contract is subject to the reporting requirements, the failure or refusal by the offeror to furnish the information may result in a 31 percent reduction of payments otherwise due under the contract.


(c)
Taxpayer Identification Number (TIN).



[ ] TIN: ______________________________



[ ] TIN has been applied for.



[ ] TIN is not required because:




[ ] Offeror is a nonresident alien, foreign corporation, or  foreign partnership that does not have income effectively connected with the conduct of a trade or business in the U.S. and does not have an office or place of business or a fiscal paying agent in the U.S.;




[ ] Offeror is an agency or instrumentality of a foreign government;




[ ] Offeror is an agency or instrumentality of a Federal, state, or local government;




[ ] Other (state basis). ___________________________________


(d)
Corporate Status.



[ ] Corporation providing medical and health care services, or engaged in the billing and collecting of payments for such services;



[ ] Other corporate entity



[ ] Not a corporate entity



[ ] Sole proprietorship



[ ] Partnership



[ ] Hospital or extended care facility described in 26 CFR 501(c)(3) that is exempt from taxation under 26 CFR 501(a).


(e)
Common Parent.



[ ] Offeror is not owned or controlled by a common parent as defined in paragraph (a) of this clause.



[ ] Name and TIN of common parent:




 Name  _______________________________________________________




TIN     _______________________________________________________

3.2.2.7-7

Certification Regarding Debarment, Suspension, Proposed 




Debarment, and Other Responsibility Matters (April 1996)


(a)(1)
The Offeror certifies, to the best of its knowledge and belief, that--



(i)
The Offeror and/or any of its Principals--




(A)
Are [ ] are not [ ] presently debarred, suspended, proposed for debarment, or declared ineligible for the award of contracts by any Federal agency;




(B)
Have [ ] have not [ ] within a three-year period preceding this offer, been convicted of or had a civil judgment rendered against them for: commission of fraud or a criminal offense in connection with obtaining, attempting to obtain, or performing a public (Federal, state, or local) contract or subcontract; violation of Federal or state antitrust statutes relating to the submission of offers: or commission of embezzlement, theft, forgery, bribery, falsification or destruction of records, making false statements, or receiving stolen property; and




(C)
Are [ ] are not [ ] presently indicted for, or otherwise criminally or civilly charged by a governmental entity with, commission of any of the offenses enumerated in subdivision (a)(1)(i)(B) of this provision.



(ii)  The Offeror has [ ] has not [ ] within a three-year period preceding this offer, had one or more contracts terminated for default by any Federal agency.


(2)
'Principals,' for the purposes of this certification, means officers; directors; owners; partners; and, persons having primary management or supervisory responsibilities within a business entity (e.g., general manager; plant manager; head of a subsidiary, division, or business segment, and similar positions).  THIS CERTIFICATION CONCERNS A MATTER WITHIN THE JURISDICTION OF AN AGENCY OF THE UNITED STATES AND THE MAKING OF A FALSE, FICTITIOUS, OR FRAUDULENT CERTIFICATION MAY RENDER THE MAKER SUBJECT TO PROSECUTION UNDER SECTION 1001, TITLE 18, UNITED STATES CODE.


(b)
The Offeror shall provide immediate written notice to the Contracting Officer if, at any time prior to contract award, the Offeror learns that its certification was erroneous when submitted or has become erroneous by reason of changed circumstances.


(c)
A certification that any of the items in paragraph (a) of this provision exists will not necessarily result in withholding of an award under this SIR.  However, the certification will be considered in connection with a determination of the Offeror's responsibility.  Failure of the Offeror to furnish a certification or provide such additional information as requested by the Contracting Officer may render the Offeror nonresponsible.


(d)
Nothing contained in the foregoing shall be construed to require establishment of a system of records in order to render, in good faith, the certification required by paragraph (a) of this provision.  The knowledge and information of an Offeror is not required to exceed that which is normally possessed by a prudent person in the ordinary course of business dealings.


(e)
The certification in paragraph (a) of this provision is a material representation of fact upon which reliance was placed when making award.  If it is later determined that the Offeror knowingly rendered an erroneous certification, in addition to other remedies available to the Government, the Contracting Officer may terminate the contract resulting from this SIR for default.

3.6.2-6
Previous Contracts and Compliance Reports (April 1996)


The offeror represents that--(a) It [ ] has, [ ] has not, participated in a previous contract or subcontract subject either to the "Equal Opportunity" clause of this solicitation, the clause originally contained in Section 310 of Executive Order No. 10925, or the clause contained in Section 201 of Executive Order No. 11114; (b) It [ ] has, [ ] has not, filed all required compliance reports; and (c) Representations indicating submission of required compliance reports, signed by proposed subcontractors, will be obtained before subcontract awards.  

3.6.2-8
Affirmative Action Compliance (April 1996)


The offeror represents that (a) it [ ] has developed and has on file, [ ] has not developed and does not have on file, at each establishment, affirmative action programs required by the rules and regulations of the Secretary of Labor (41 CFR 60-1 and 60-2), or (b) it [ ] has not previously had contracts subject to the written affirmative action programs requirement of the rules and regulations of the Secretary of Labor.

K.1
NORTH AMERICAN INDUSTRY CLASSIFICATION SYSTEM (NAICS)CODE AND SMALL BUSINESS SIZE 


STANDARD 


(a)
The NAICS classification (SIC) code for this acquisition is 336412, Aircraft Engine and Engine Parts Manufacturing.


(b)
The small business size standard is 1,000 employees.
3.1-1 Clauses and Provisions Incorporated by Reference (September 2002)

3.1.7-3
Organizational Conflict of Interest SIR Provision (August 1997)

3.1.7-4
Organizational Conflict of Interest SIR Provision-Short Form (August 1997)

3.2.5-2
Independent Price Determination (October 1996)

3.2.5-7
Disclosure Regarding Payments to Influence Certain Federal Transactions 



(October 1996)

3.6.2-5
Certification of Nonsegregated Facilities (April 1996)

3.13-4
Contractor Identification Number—Data Universal Numbering System (DUNS) 



Number (August 1997)

PART IV - SECTION L

L.1


NOTICE TO OFFERORS OF AVAILABILITY OF FUNDS (JAN 1997)

CLA.2710


The purpose of this provision is to put offerors on notice that funds are not presently available for this procurement.  Offerors are hereby notified that this solicitation may be canceled.  If funds do not become available, the Government will not be liable for any proposal preparation costs if this solicitation is canceled.  Offerors will prepare proposals at their own risk.  Therefore, the Government's obligation is contingent upon the availability of appropriated funds from which payment for contract purposes can be made.  No legal liability on the part of the Government for any payment may arise until funds are made available to the Contracting Officer and no contract may be awarded until funds are available.

L.2


QUALIFICATION CRITERIA (JAN 1997)



CLA.0219


(a)
In order to be considered qualified to furnish the required services, each offeror shall meet the applicable requirements of the Federal Aviation Regulations for return to service of the items serviced.  This includes a quality control system which conforms to Federal Aviation Regulations Part 145, Subpart B, Sections 145.45 and 145.59.  In addition, each offeror (and each intended subcontractor) shall be properly certificated in one of the following categories:



(1)
Hold a valid FAA Repair Station Certificate issued under Part 145 of the Federal Aviation Regulations, with appropriate ratings for the work to be performed as cited in C.8; or



(2)
Hold an operating certificate issued under Part 121 of the Federal Aviation Regulations; or



(3)
Be the manufacturer of the items to be serviced and capable of attaching to each item a maintenance record prepared in accordance with Part 43 of the Federal Aviation Regulations.


(b)
Each offeror must meet the criteria specified in TI4100.24 Chap. III.17.


(c)
Failure of the offeror to meet the requirements of this provision by the time designated for receipt of offers will result in the offeror not being further considered for award.

L.3

PRORATED INITIAL MAINTENANCE COSTS


The FAA will utilize the Power-by-the-Hour concept for engine maintenance to stabilize its maintenance budget.  It is recognized that most of the FAA-owned engines inducted into the power-by-the-hour program are not new engines or engines with zero hours since last overhaul.  Therefore, the FAA requests that offerors provide an hourly rate that includes the initial maintenance costs prorated over the life of the contract.  The offeror shall utilize information provided in Appendix A, which exhibits the status of each engine, for bidding purposes.

L.4

GOVERNMENT FURNISHED PT6A-60A HSI KITS


(a)
The FAA possesses the PT6A HSI kits cited on Attachment 3, Government Furnished Consumable Property, which it may elect to utilize as consumable inventory on this contract.  The value of the kits is provided as current prices for new kits.  Offerors are required to submit offers based on 1) the FAA providing these kits (Section B, Item 1.1(a)) and 2) without these kits (Section B, Item 1.1b).  Offers including the GFP should reflect a reduced price in consideration of the kits.


(b)
For clarity during contract performance, the non-awarded item will be clearly marked in Section B.  If PT6A-60A (without GFP) is awarded, Attachment 3 and H.2 will be deleted from the resultant contract.

L.6

SUBCONTRACTING PLAN (JAN 1997)


CLA.0095


In accordance with AMS 3.6.1-4, Small, Small Disadvantaged, and Women-Owned Small Business Concerns, a subcontracting plan may be required for this SIR.  All offerors shall submit a subcontracting plan for proposals exceeding $5 million/$1 million for construction by the date and time specified for receipt of SIRs.  Small businesses are exempt from this requirement.  Offerors that do not provide the plan with their Proposal may be determined to be unacceptable and may be removed form further consideration for award.  

L.7

SUBMISSION OF PROPOSALS 


(a)
Offerors are required to submit their proposals in three separate parts (three copies each) as follows:



Part I - Technical Proposal - include all data and information required for evaluation, and exclude any reference to the pricing aspects of the offer.



Part II - Price Proposal - include the completed solicitation documents (Standard Form 33) and a complete and detailed cost breakdown with all supporting information in accordance with Public Law 87-853.  Offerors are required to submit the Price Proposal (Part II) under separate cover and to ensure that no pricing information is included in the Technical Proposal (Part I).  The Technical Proposal (Part I) shall include information/documentation in sufficient detail to clearly identify the offeror's overall qualifications to provide the required services and to demonstrate the offeror's complete understanding of the requirement.



Part III – Business Proposal - include all data and information required for evaluation.


(b)
Offerors are encouraged to submit initial proposals which are complete and comprehensive, and contain the offeror's best terms from a cost or price and technical standpoint, since the Government may award a contract on the basis of initial offers received, without discussion/negotiations.


(c)
The technical proposal shall provide information to address the following evaluation factors and sub factors.  Factors 1 and 2 are of equal importance and are more important than factors 3, 4 and 5 which are basically equal in importance. 



(1)
Maintenance Centralization  



(2)
Technical Qualifications of the Repair Facility or Subcontractor



(3)
Drug Testing Program



(4)
Experience of Company Personnel



(5)
Experience in the Acquisition Approach


(d)
To promote open communication between the FAA and potential service providers, the following rationale is provided for the evaluation criteria.  



(1)
Maintenance Centralization - Based on the minimal size of the flight inspection aircraft fleet, and the FAA’s flight inspection mission, it is the FAA’s intent to expeditiously return engines to service to achieve maximum mission capability.  The contractor is inherently incentivized to achieve this goal under the power by the hour maintenance concept.  The FAA, however, has determined it necessary to further promote expeditious turn around by requiring engine maintenance for each engine type to be performed at one location or, if subcontracted from the repair facility, to permit only subcontract work that can be accomplished concurrent with other engine maintenance. 



(2)
Technical Qualifications of the Repair Facility or Subcontractor - The FAA is required to maintain its flight inspection aircraft in accordance with the Federal Aviation Regulation (FAR).  Contractors performing maintenance must also be qualified to return the item to service under FAR requirements.  To ensure compliance with this requirement, the FAA is required to evaluate the offerors’ technical qualifications.  



(3)
Drug Testing Program - Because of the safety of flight concerns associated with aircraft engine maintenance, the FAA requires implementation of a drug testing program of contractor employees however remotely involved in the performance of maintenance work.



(4)
Experience of Company Personnel - Although the technical requirements of this contract permit maintenance by any repair facility certificated to perform the work, the FAA receives a benefit from having the services performed by the most experienced technical staff and has elected to include the experience factor as an evaluation criterion.



(5)
Experience in the Acquisition Approach -  The FAA recognizes that some highly experienced engine maintenance organizations have little or no experience operating under the power by the hour concept.  The FAA also recognizes that some highly experienced brokerage firms have minimal experience in subcontracting for aircraft engine maintenance.  The FAA has determined that the lack of this unique experience should not in and of itself eliminate an otherwise acceptable offeror from competition.  However, to accurately assess the overall risk associated with each offer, the FAA finds it necessary to request the offeror to describe their company’s experience in the acquisition approach proposed.  


(e)
To provide data sufficient to permit useful analysis of the offer, the offeror is required to submit the following information in relation to the five technical factors:




(1)
Maintenance Centralization - present the proposed maintenance concept by engine type.  To promote efficient analysis by the FAA, this documentation should be clearly segregable by engine type.  This documentation shall include the name and location of the proposed repair facility and each proposed subcontractor.  If work is anticipated in multiple locations for a single engine type, the offeror shall clearly identify and describe the maintenance activity which will be performed at the separate locations.  The documentation should also describe the name and location of the repair facility for each portion of the repair/overhaul.  The offeror is required to submit a copy of the repair station certificate as well as the operations specification for each repair station under factor 2.  It is the offeror’s responsibility to ensure that all maintenance processes are identified.  The FAA is not obligated to request clarification or for additional information if data is not included in the offeror’s proposal. 



(2)
Technical Qualifications of the Repair Facility or Subcontractor - demonstrate the ability to comply with FAR part 145.  The offeror must provide a copy of a valid FAA Repair Station Certificate issued under Part 145 of the FAR, with appropriate ratings for the work to be performed; or provide an operating certificate issued under Part 121 of the FAR; or identify themselves as the manufacturer of the items to be serviced and demonstrate the process for attaching a maintenance record to each item prepared in accordance with Part 43 of the FAR.  The offeror must demonstrate the ability to comply with TI 4100.24, Chapter III.17.  The offeror should include data on all FCRs performed by the FAA.  If work is to be subcontracted and the subcontractor is not a certificated repair station, the offeror must describe the documented system in place at the repair facility to determine the airworthiness of the article by inspection or test.  These documents must exhibit, and the FAA must be able to verify, that the repair facility(s) is(are) current in the qualifications cited in SOW paragraph C.8 of the SIR closing date for the offeror to be considered for award. The offeror is put on notice that the brevity of information required in the market analysis is not indicative of the level of clear and convincing detail the FAA expects to receive in this offer, for this and all other evaluation factors.



(3)
Drug Testing Program - demonstrate compliance with an FAA-approved drug testing program which meets the requirements of FAR 135.251 and FAR 121, Appendix I, and the General Maintenance Manual, TI 4100.24, Chapter III.  The offeror should discuss all FCRs performed by the FAA relative to their drug testing programs.  The offeror should include a copy of their current drug testing program, and any anticipated changes with respective effective dates.



(4)
Experience of Company Personnel - provide documentation to support the experience and level of all technical staff (mechanics, repairmen, and inspectors), including names and titles, when available.  The FAA may elect to verify the information provided under this criterion.   



(5)
Experience in the Acquisition Approach - provide a narrative describing relevant experience, which should reduce the FAA’s risk if award were made to the offeror for this requirement.  The offeror is encouraged to include documentation from customers.  Include contract numbers, contracts, work statements, dollar value, period of performance, references, etc. to permit a quantitative analysis.


(f)
To provide data sufficient to permit useful analysis of the offer, the offeror is required to submit the following information in relation to the business management area:  This area is significantly less important than the technical area.  



Financial Management - describe the manner in which funds paid by the FAA to the contractor will be managed throughout the life of the contract; i.e., through a trust or within the company’s financial scheme.  The offeror should also describe their company’s overall financial management practices to ensure that other corporate responsibilities will not adversely impact this contract.  A copy of the company’s Income Statement and Balance Sheet is required to support evaluations quantitative analysis by the FAA.  The offeror should also address accounts payable practices required to prevent subcontractors from not releasing FAA engines because of any possible disputes with the prime contractor.  The level of detail in response to this criteria should be sufficient to provide clear and convincing evidence of sound financial management practices to warrant a low degree of financial risk on behalf of the FAA if award was made to the prime contractor.  Evaluation of the offeror’s financial management practices will be quantitative and qualitative.   


(g)
In addition to the information requested above, offerors shall provide the following additional information, if applicable:



(1)
Offerors are encouraged to submit any information for Government evaluation concerning any unique capability, approach or method of doing business which may result in savings to the Government in performing the work required herein.



(2)
Offerors may propose alternatives to the requirements which they feel offer definite advantage to the Government from a performance and/or cost standpoint.  The alternatives shall not be included in the basic proposal.  Separate technical and business management data supporting the alternate recommendation and its associated costs shall be provided.  If there are areas in which the offeror expects to experience difficulties, these shall be outlined.  Offerors should clearly indicate any exceptions taken to this solicitation along with supporting data for those exceptions.

L.8

TELEGRAPHIC AND FACSIMILE BEST AND FINAL OFFERS


(a)
AMS Provision 3.2.2.3-21, Facsimile Submittals, is hereby incorporated in this solicitation by reference for use ONLY in the submission of revised offers should revised offers be requested.


(b)
For purposes of this provision the blanks in AMS Provision 3.2.2.3‑21, Facsimile Submittals, are completed as follows:



(1)
Telephone number of receiving facsimile equipment:





(405) 954-3030.

3.2.4-1

Type of Contract (April 1996)


The FAA contemplates award of a combination Indifinite-Quantity/Requirements type contract arrangement using fixed-unit-price per flight hour (Section B, Item 1.0 & 2.0) and time-and-material (Section B, Items 3-5) type contract arrangement resulting from this Screening Information Request. 

3.9.1-3 PROTEST (November 2002)

AS A CONDITION OF SUBMITTING AN OFFER OR RESPONSE TO THIS SIR (OR OTHER SOLICITATION, IF APPROPRIATE), THE OFFEROR OR POTENTIAL OFFEROR AGREES TO BE BOUND BY THE FOLLOWING PROVISIONS RELATING TO PROTESTS:


(a) Protests concerning Federal Aviation Administration Screening Information Requests (SIRs) or awards of contracts shall be resolved through the Federal Aviation Administration (FAA) dispute resolution system at the Office of Dispute Resolution for Acquisition (ODRA) and shall be governed by the procedures set forth in 14 C.F.R. Parts 14 and 17, which are hereby incorporated by reference. Judicial review, where available, will be in accordance with 49 U.S.C. 46110 and shall apply only to final agency decisions. A protestor may seek review of a final FAA decision only after its administrative remedies have been exhausted.


(b) Offerors initially should attempt to resolve any issues concerning potential protests with the Contracting Officer.  The Contracting Officer should make reasonable efforts to answer questions promptly and completely, and, where possible, to resolve concerns or controversies. The protest time limitations, however, will not be extended by attempts to resolve a potential protest with the Contracting Officer.


(c) The filing of a protest with the ODRA may be accomplished by mail, overnight delivery, hand delivery, or by facsimile. A protest is considered to be filed on the date it is received by the ODRA.


(d) Only an interested party may file a protest.  An interested party is one whose direct economic interest has been or would be affected by the award or failure to award an FAA contract.  Proposed subcontractors are not "interested parties" within this definition.


(e) A written protest must be filed with the ODRA within the times set forth below, or the protest shall be dismissed as untimely:  



(1) Protests based upon alleged improprieties in a solicitation or a SIR that are apparent prior to bid opening or the time set for receipt of initial proposals shall be filed prior to bid opening or the time set for the receipt of initial proposals.



(2) In procurements where proposals are requested, alleged improprieties that do not exist in the initial solicitation, but which are subsequently incorporated into the solicitation, must be protested not later than the next closing time for receipt of proposals following the incorporation.



(3) For protests other than those related to alleged solicitation improprieties, the protest must be filed on the later of the following two dates:




(i) Not later than seven (7) business days after the date the protester knew or should have known of the grounds for the protest; or




(ii) If the protester has requested a post-award debriefing from the FAA Product Team, not later than five (5) business days after the date on which the Product Team holds that debriefing.


(f) Protests shall be filed at:



(1)   Office of Dispute Resolution for Acquisition, AGC-70, 

                Federal Aviation Administration, 

                800 Independence Ave., S.W., 

                Room 323, 

                Washington, DC 20591,

                Telephone: (202) 267-3290, 

                Facsimile: (202) 267-3720; or



(2) other address as specified in 14 CFR Part 17.


(g) At the same time as filing the protest with the ODRA, the protester shall serve a copy of the protest on the Contracting Officer and any other official designated in the SIR for receipt of protests by means reasonably calculated to be received by the Contracting Officer on the same day as it is to be received by the ODRA. The protest shall include a signed statement from the protester, certifying to the ODRA the manner of service, date, and time when a copy of the protest was served on the Contracting Officer and other designated official(s).


(h) Additional information and guidance about the ODRA dispute resolution process for protests can be found on the ODRA Website at http://www.faa.gov.

3.1-1 Clauses and Provisions Incorporated by Reference (September 2002)

3.2.2.3-6

Submittals in the English Language (April 1996)

3.2.2.3-7

Submittals in U.S. Currency (April 1996)

3.2.2.3-11
Unnecessarily Elaborate Submittals (April 1996)

3.2.2.3-12
Amendments to Screening Information Requests (April 1996)

3.2.2.3-13
Submission of Information/Documentation/Offers (April 1996)

3.2.2.3-14
Late Submissions, Modifications, and Withdrawals of Submittals (October 1996)

3.2.2.3-16
Restriction on Disclosure and Use of Data (April 1996)

3.2.2.3-17
Preparation of Offers (October 1996)

3.2.2.3-18
Explanation to Prospective Offerors (April 1996)

3.2.2.3-19
Contract Award (April 1996)

3.2.2.3-21
Facsimile Submittals (April 1996)

PART IV - SECTION M

EVALUATION FACTORS FOR AWARDS

M.1

EVALUATION OF P/H PRICES INCLUDING GOVERNMENT FURNISHED PT6A-60A HSI KITS


The FAA will evaluate all offers both with and without the PT6A-60A HSI kits and will select the offer with the best value to the FAA.

M.2


EVALUATION OF PROPOSALS


(a)
Technical Evaluation - Proposals submitted by offerors which meet the qualification criteria set forth in Part IV, Section L, will be evaluated, rated and scored against the following criteria  in accordance with a pre-established evaluation plan and contract award will be made on the basis of “Best Value to the Government.”



(1)
Maintenance Centralization – assessment of the offeror’s ability to provide the most expeditious delivery of engine maintenance services based on the centralization of maintenance.  Subcontract effort will be assessed for impact on delivery.



(2)
Technical Qualifications of the Repair Facility or Subcontractor – certificates and operating specifications will be assessed by engine type for authorization to perform the required engine maintenance.  The offeror’s authority should be discussed in relationship to FAR Part 145, 121, or 43.  Offers will be assessed on the understanding of and compliance with TI 4100.24, Chapter III, Section 17.  FCRs will be assessed.



(3)
Drug Testing Program - assessment of the offeror’s discussion on drug testing policies as well as the current drug testing program to ensure compliance with TI 4100.24, Chapter III, 17.C.(2)(e)7.  FCRs will be assessed relative to the offeror’s drug testing program. 



(4)
Experience of Company Personnel – assessment of the mechanics, repairmen, and inspectors will be made to ensure sufficient experience and staff will support the FAA’s engine maintenance. 



(5)
Experience in the Acquisition Approach – assessment of the offeror’s ability to manage contracts in which payment is made to the contractor on an other than requirement basis, and/or to successfully obtain and manage subcontract effort, as applicable, with the use of these funds.  Complexity and magnitude of the offeror’s experience relative to the experience will be assessed from contracts provided.  References may be contacted for verification.    


(b)
Business Management Evaluation - Proposals submitted by offerors which meet the qualification criteria set forth in Part IV, Section L, will be evaluated, rated and scored in accordance with a preestablished evaluation plan and contract award will be made on the basis of “Best Value to the Government.”  

Assessment will be made of the offeror’s approach to managing collection and disbursement of FAA funds relative to the P/H program; i.e., externally through a trust or internally through a corporate financial management scheme.  Specifics concerning the internal and external approaches will be assessed for safeguarding FAA funds to preclude identifiable mismanagement.     



(1)
Assessment will be made of the offeror’s Income Statement. 



(2)
Assessment will be made of the offeror’s Balance Sheet. 


(c)
Price Evaluation - Price will be a separate factor in the evaluation process. Offeror’s cost offers and associated subcontracts will be evaluated but not numerically scored for the base period plus all option periods, in the areas identified below.  The evaluations are the basis for the pricing team's assessment of financial risk.  The risk assessment expressed the team's confidence in the realism of proposed cost estimates, probability of performance at estimated cost, and identified potential risks to the Government associated with the offer.



(1) 
Completeness - review of the proposal to ensure data provided is sufficient to allow complete analysis and evaluation of proposed costs and includes all information required by Section L.



(2) 
Reasonableness - review of rationale and supporting data for proposed costs.



(3)
Realism – review of methodologies employed and cost control factors.  A significant portion of cost control is the control of labor costs and indirect expenses. 

M.3


EVALUATION OF OFFERS FOR SINGLE AWARD (JAN 1997)

CLA.0250


Award will not be split by item.  One award will be made to the responsible offeror submitting the lowest aggregate offer, and whose proposal meets the Government's minimum requirements called out in Section B and the documents referred to therein.  Failure to propose on all items listed in Section B may result in your offer not being further considered for award.

3.1-1 Clauses and Provisions Incorporated by Reference (September 2002)


3.2.4-31
Evaluation of Options (April 1996)

