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L1.0 point of contact

The Contracting Officer is the sole point of contact for this acquisition.  All questions or concerns shall be addressed to the Contracting Officer.

L2.0 TYPE OF CONTRACT

The Federal Aviation Administration (FAA) contemplates award of an Indefinite Delivery/Indefinite Quantity (IDIQ) contract for production and delivery of Multimode Digital Radios (MDRs).  The base period is fourteen months, and is followed by eight one year options and one ten month option.  The base period is comprised of a Fixed Price Incentive (FPI) CLIN for Pre-Production MDRs, and optional Firm Fixed Price and Time and Materials CLINs.  The nine options are comprised of Firm Fixed Price and Time and Materials CLINs.

L3.0 CLAUSES AND PROVISIONS INCORPORATED BY REFERENCE

This screening information request (SIR) or contract, as applicable, incorporates by reference one or more provisions or clauses listed below with the same force and effect as if they were given in full text. Upon request, the Contracting Officer will make the full text available, or Offerors and contractors may obtain the full text via Internet at http://fast.faa.gov (on this web page, select “toolsets”, and then “procurement toolbox”).

L3.1. FAA AMS Clauses

The following contract clauses are hereby incorporated by reference.

Number/Clause
Title

3.1.7-3
Organizational Conflicts of Interest SIR Provision (August 1997)

3.2.2.3-1
False Statements in Offers (April 1996)

3.2.2.3-11
Unnecessarily Elaborate Submittals (April 1996)

3.2.2.3-12
Amendments to Screening Information Requests (April 1996) 

3.2.2.3-13
Submission of Information/Documentation/Offers (April 1996)

3.2.2.3-14
Late Submissions, Modifications, and Withdrawals of Submittals (October 1996)

3.2.2.3-16
Restriction on Disclosure and Use of Data (April 1996)

3.2.2.3-17
Preparation of Offers (October 1996)

3.2.2.3-18
Explanation to Prospective Offerors (April 1996)

3.2.2.3-19
Contract Award (April 1996)

3.2.2.3-3
Affiliated Offerors (April 1996)

3.2.2.3-6
Submittals in the English Language (April 1996)

3.2.2.3-7
Submittals in U.S. Currency (April 1996)

3.2.2.3-9
Notice of Possible Standardization (April 1996)

3.6.1-4

Small, Small Disadvantaged and Women-Owned Small Business Subcontracting Plan (April 2000)

3.6.1-9
Mentor Protégé Program (January 1999)

3.9.1-3
Protest (August 1998)

L4.0 EVALUATION PROCESS

The Federal Aviation Administration (FAA) has completed phase I of this source selection process by having conducted Operational Capabilities Demonstrations (OCD) that identified and prequalified prospective Offerors for the Multimode Digital Radio (MDR) procurement.  Specific capabilities of each prospective vendor’s OCD MDR have been demonstrated at the Offeror’s facility.  Offeror’s who have not been prequalified as a result of OCD are not eligible to participate in phase II of this source selection process.  Phase I demonstrations and materials will not be included in this evaluation nor will they be incorporated into the Offeror’s proposal. 

During this Phase II evaluation process, the FAA will evaluate each Offeror’s capability to perform the effort required by this SIR as measured by the following:

· Formal evaluation of the Offeror’s “Submission for OCT”

· Formal evaluation of the Offeror's Technical Proposal 

· Formal evaluation of the Offeror’s Managerial Capabilities/Past Performance 

· Formal evaluation of the Offeror’s Cost/Price Proposal 

L4.1. Definitions

The following definitions pertain to this SIR:

FAT
Factory Acceptance Test

MDR
The Multimode Digital Radio (MDR) is defined as a set of one Receiver and either one high power or one low power Transmitter.

OCT
Operational Capabilities Test

OCT Transmitter

And Receiver 
An OCT Receiver or OCT Transmitter that are submitted for OCT (as part of the Proposal)

1. Meets the maximum number of FAA-E-2938 MDR SSS requirements

2.  Is safe to operate

3.  Able to be installed in a standard 19” rack

4.  Has the FAA-E-2938 MDR SSS-specified connectors

5. Interfaces with the Offeror-supplied MDT Software

6. Interfaces with the Government Furnished Interface Subset Simulator

Pre-Production MDR
MDR that will be used for Factory Acceptance and operational testing  the Offeror asserts will meet all FAA-E-2938 MDR SSS requirements

Production MDR
A MDR that has been demonstrated to fully comply with all FAA-E-2938 MDR SSS requirements.

SSS
Subsystem Specification FAA-E-2938

Risk Tolerance
The impact the absence of the requirement fulfillment would have on the NEXCOM Program  (e.g. the greater the impact of not fulfilling a requirement, the lower the tolerance for risk.)

MDT
Maintenance Data Terminal

A laptop computer that meets the requirements of FAA-E-2938 MDR

SSS, Appendix D

Offer
Same as Proposal

Proposal
All equipment and documentation submitted in response to this SIR.

OCT Training
Offeror-led instruction (including presentation and handout material, as determined by the Offeror) on the installation and use of the Offeror’s MDR and MDT software

OCT Test Equipment
The test or demonstration equipment the Offeror requires to conduct Offeror OCT installation, checkout and Offeror-scripted demonstrations, and two laptop computers that run the Offeror’s MDT software.

Written Proposal
Volumes I through V of the Proposal

L5.0 PROJECTED MILESTONE SCHEDULE

The following represents the projected procurement milestone schedule as of the release date of the SIR.  This schedule is for planning purposes only and is subject to change.

Activity
Date

Release SIR
September 29, 2000

Receive Proposals except Volume V
NLT December 18, 2000

Receive “Submission for OCT” at WJHTC
NLT December 18, 2000

Commence OCT
January 2, 2001

Complete OCT
April 30, 2001

Receive Proposal Volume V (Oral Presentation Material)
NLT April 16, 2001

Complete Oral Presentations
May 30, 2001

Completion of Best and Final Offer (if required)
July 6, 2001

Contract Award
July 30, 2001

Factory Acceptance Test Complete
November 30, 2001

L6.0 SUBMISSION OF PROPOSAL

Offerors assume the full responsibility of ensuring that “Submission for OCT” and Proposal Volumes I-IV are received at the places specified in L6.1 by 3:00 PM Eastern Standard Time (EST) on December 18, 2000. Offerors assume the full responsibility of ensuring that Proposal Volume V is received at the place specified in L6.1 by 3:00 PM Eastern Standard Time (EST) on April 16, 2001. Facsimile or E-Mail submittals will not be accepted.

L6.1. Mailing Address/Delivery Address

The “Submission for OCT” shall be mailed, hand-carried, delivered by courier, or overnight delivery, to the CO representative at the William J. Hughes Technical Center at the following addresses: 

Federal Aviation Administration (FAA)

William J. Hughes Technical Center


Technical Support Facility (TSF) Loading Dock


Atlantic City International Airport

Atlantic City, NJ  08405

Attn: Mr. James Eck, (609) 485-8311

NEXCOM Test Director

E-mail:  James.Eck@faa.gov

All remaining elements of the proposals shall be mailed, hand-carried, delivered by courier, or overnight delivery, to the Contracting Officer at the following addresses:

Federal Aviation Administration


ATTN:  Rita McNair (ASU310)


800 Independence Ave SW


Washington, DC 20591


Phone: 202-267-8093


E-mail: rita.mcnair@faa.gov
L6.2. Signed Originals
One copy of the proposal shall contain the signed original of all documents requiring signature by the Offeror.  Use of reproductions of signed originals is authorized for all other copies of the proposal.

L6.3. Sample Contract
It is anticipated that Sections A through J will be converted to a contract at the completion of solicitation phase.  The Government reserves the right to include any provision of the Offeror's written proposal or additional features provided in the MDR submitted for OCT in the resulting contract.

L6.4. Alternate Proposals

Alternate proposals are not authorized and will not be accepted.

L6.5. Pre-proposal Conference

A pre-proposal conference may be scheduled approximately 15 calendar days following release of the formal SIR.  Please bring appropriate personnel to discuss any area of concern or questions you may have.  The names of all attendees must be submitted in writing to the CO not later than 3 business days prior to the pre-proposal conference.  

L6.6. Discrepancies

If an Offeror believes that these instructions contain an error, omission, or are otherwise unsound, the Offeror shall immediately notify the CO in writing with supporting rationale.  If discrepancies are not noted prior to proposal submission, it shall be determined that there are no discrepancies.

L7.0 EXPENSES RELATED TO OFFEROR SUBMISSIONS

The Government is not responsible for and will not pay or reimburse any costs incurred by the Offeror in the development, submission or any other part of the offer under this SIR. This includes costs associated with any aspect of the OCT activity and any research, studies or designs carried out for the purpose of incorporation into any part of the offer.  This also includes any costs to acquire or contract for any services or product relating to the offer under this SIR.

L8.0 RESPONSIBLE PROSPECTIVE CONTRACTORS
Notwithstanding the evaluation methodology outlined in this SIR, an Offeror must also be found responsible by the Contracting Officer prior to the award of any resultant contract.  As a minimum, to be determined responsible a prospective contractor must:

· Have adequate financial resources to perform the contract, or the ability to obtain those resources;

· Be able to comply with the required or proposed delivery or performance schedule, taking into consideration all other business commitments;

· Have a satisfactory record of integrity and business ethics;

· Have a satisfactory performance record;

· Have the necessary organization, experience, accounting and operational controls;

· Be otherwise qualified and eligible to receive an award under applicable laws and regulations.

L9.0 COMMUNICATION WITH OFFERORS

Communications with potential Offerors may take place throughout the source selection process.  The purpose of communications is to ensure there are mutual understandings between the FAA and Offerors on all aspects of this procurement.  Information disclosed as a result of oral or written communication with an Offeror may be considered in the evaluation of an Offeror’s submittal(s).

To ensure that Offerors fully understand the intent of the SIR, and the FAA's needs stated therein, the FAA may hold one-on-one meetings with individual Offerors.  One-on-one communications may continue throughout the process, as required, at the FAA’s discretion.  Communications with one Offeror may not necessitate communications with other Offerors.  In accordance with AMS policy, the FAA reserves the right to conduct discussions with specific Offerors only, with all Offerors, or with no Offerors as circumstances warrant.

Certain topics of communications may necessitate amendments to the SIR.  If this is the case, all competing Offerors will be advised of the changes and the Contracting Officer will establish a common cut-off date for any and all resulting Offeror revisions.
L10.0 NON-GOVERNMENT PERSONNEL PARTICIPATION

The FAA may use contractor support personnel in support of this SIR and Proposal evaluation.  In addition, the FAA may have any written information provided in response to this acquisition reviewed by contractor support personnel who may serve as advisors to FAA evaluation personnel during the evaluation phase of this acquisition.  All non-Government personnel and their corporations have signed, or will sign before the evaluation process begins, non-disclosure and no conflict of interest statements.  

Company & (Subcontractors):
FAA Contract Number

TRW (Intellisource, NACI)
TBD

TRW (THANE, MSTT)
TBD

TRIOS
TBD

CEXEC
TBD

UNITECH 
TBD

MITRE
TBD

CIE
TBD

VERIDIAN
TBD

BCI
TBD

AS&T
TBD

The exclusive responsibility for source selection remains with the FAA.  If the FAA decides to use support contractors, the Contracting Officer will notify the Offerors in writing and give the name of the company, personnel, and FAA contract number.

L11.0 GENERAL SIR INSTRUCTIONS

Page size shall be 8-1/2 by 11 inches.  The proposal pages may be printed on both sides of plain white bond paper.  The font for text shall be twelve point or larger, six lines per inch and at least one inch margins all the way around.  The font for graphics, illustrations, and charts shall be eight point or larger.  Charts prepared in either portrait or landscape style shall be on 8-1/2 by 11 inch paper and can be prepared in any typeface easily readable When both sides of a sheet of paper contain material, it will be counted as two (2) pages.  One or two columns of text information per page are acceptable.  Photo reduction, other than graphs, tables, and drawings, is not acceptable.  Do not include an executive overview, marketing brochures, company procedure manuals, handbooks or guides, or other information that is not specifically requested by the SIR.  This material will not be evaluated and will be disregarded.
Proposals must contain comprehensive, concise, and factual information and complete and substantiated price data.  General statements that the Offeror understands the requirements of the work to be performed, or simple rephrasing or restating of the Government’s requirements will not be considered adequate.  Similarly, submittals containing omissions or incomplete responses to the requirements of this SIR, or that merely paraphrase Section C of the SIR, or that use nonspecific phrases such as "in accordance with standard procedures" or "well-known techniques" will also be considered inadequate.  Deficiencies of this kind will receive deducted scores in all areas of the SIR and may be cause for rejection of the offer.

Each volume shall be contained in a separate binder and shall be separate and complete in and of itself so that evaluation of one may be accomplished independently of the other.  A cover page shall be affixed to each volume that clearly identifies each volume, volume number, original or copy, solicitation number, and Offeror’s name.  Whenever practical, enclosed headings, subheadings, titles, sequence of material and a number identification system shall be used.  Tab indexing shall be used to identify all parts listed in section L.  Each volume shall be organized such that a search of Government‑required documents is not necessary to review the proposal.  Information not in its appropriate section or not appropriately referenced will be assumed to have been omitted.

The Offeror may use oversize pages (including “foldouts”) where appropriate to contain complex or extensive graphic presentations.  Oversize pages will be provided separately from the body of the text (e.g., bound in a section in back of the body text or folded to fit within the proposal binding when closed).  The Government will count oversize pages as the equivalent number of 8.5-by-11 inch pages in determining compliance with page count requirements (e.g., a 17-by-11 sheet printed on both sides will be counted as four pages. 

The Offeror need not repeat information that is required in response to two or more proposal requirements, but should present such information once in the section where it contributes most to a discussion of the requirement.  Other sections, requiring the same information, shall be referenced so as to identify the section and page number where the information can be found.  

L12.0 SPECIFIC SIR INSTRUCTIONS

The Offeror’s Proposal shall consist of the following:

· Submission for OCT 

· Written Proposal with four (4) Volumes

· Volume I:

Proposal data and other documents

· Volume II:

Technical Proposal 

· Volume III:
Managerial Capability/Past Performance Proposal

· Volume IV:
Cost/Price Proposal

· Volume V:

Oral Presentation Material

L12.1. Proposal Organization

Proposals shall be organized as follows:

L12.2. Submission for Operational Capabilities Test (OCT)

The OCT will verify Offeror’s compliance with FAA-E-2938.  Offerors are required to provide a “Submission for Operational Capabilities Test (OCT)”, at time of offer for evaluation at the William J. Hughes Technical Center.  The “Submission for OCT” shall be provided in sealed containers.  It is the responsibility of the WJHTC to ensure that the contents of the sealed containers remain unchanged while stored at WJHTC.  The containers will remain sealed until the first day of that Offeror’s OCT when the containers will be unsealed by the Offeror’s representative(s).  The Contracting Officer will assign the date.  The Government reserves the right to change the date.

At the conclusion of the Offeror’s OCT, that Offeror’s representative(s) shall reseal the containers.  If at any time during the source selection process the WJHTC requires an Offeror’s container(s) be reopened, the Offeror will be contacted.  The unsealing and consequential resealing will be coordinated with the Offeror.  If the Offeror wishes to seal and/or reseal the containers, that Offeror must provide a representative within five business days of being contacted.

It is the responsibility of Offerors who are not selected to arrange, at the Offeror’s expense, for return of their “Submission for OCT” within 30 days of the Contract Award date.  The Government will retain the awardee’s “Submittal for OCT”.

The OCT Test Plan (Section L Appendix III) delineates the Offeror’s Instructions for OCT, the OCT philosophy, and the concept regarding verification approaches for SHALL requirements.  The Plan identifies the methods for verifying each SHALL requirement, and the roles and responsibilities of both the Offeror and Government.  The Plan provides the schedule of OCT events and high-level descriptions of the MDR OCT test bed.  

The Offeror shall submit the hardware, software and documentation as listed below IAW, Section L Appendix 3 “OCT Plan”:

Table 1 
Submission for OCT

Submission for OCT
2 OCT Receivers,

2 Low Power OCT Transmitters,

1 High Power OCT Transmitters, 

3 copies of MDT Software,

2 copy of Vendor’s OCT Demonstration Test Script,

4 copies of the Offeror’s OCT Familiarization Training Material

L12.3. Written Material

The following tables provide an overview of the required written material required.  Volume I is the Offeror’s proposal data and other documents.  Volume II shall consist of written material concerning each Offeror’s technical expertise prepared as directed in paragraph L12.5.  Volume III will consist of written material concerning each Offeror’s managerial capabilities as discussed in paragraph L12.6, past performance as discussed in Appendix I to Section L, and relevant experience as discussed in Appendix II to Section L. Volume IV is the Offeror’s Cost/Price proposal.  Volume V shall contain the Offeror’s Oral Presentation material.  The Offer shall provide the necessary material for all five sections.

Table 2
Volume I 
Proposal Data and Other Documents

PART
CONTENTS
PAGE LIMITS


Table of Contents
Not Restricted

Part 1
Executive Summary
10

Part 2
Solicitation/Contract Form
Not Restricted

Part 3
Solicitation Sections B through K
Not Restricted

Part 4
Organizational Conflict of Interest Mitigation Plan 
Not Restricted

Table 3
Volume II 
Technical Proposal

PART
CONTENTS
PAGE LIMITS


Table of Contents
Not Restricted

Part 1
MDR Requirements Verification Documentation:
Not Restricted


Requirements Compliance Matrix (RCM)


Complete Spreadsheet provided in Section L Appendix IV 


Compliance Remediation Plans (CRP)
Not Restricted


Requirements Verified by Analysis
Not Restricted


Draft FAT Test Plan
50 pages


Proposed FAT Schedule
25 pages

Part 2
Technical Services: Responses to Sample Task Order
50 pages 

Table 4
Volume III 
Managerial Capability/Past Performance

PART
CONTENTS
PAGE LIMITS


Table of Contents
Not Restricted

Part 1
MDR Plans:
Not Restricted


Master Program Management Plan 
50 pages


Production Plan and Schedule
50 pages


Quality System Plan
25 pages


Configuration Management and Audit Plan
25 pages


Small Business and Small Disadvantaged Business Plan
25 pages


Contractor Master Test Plan
50 pages


Depot Support Plan
50 pages


MDR Technology Refresh and Obsolescence Plan
50 pages

Part 2
Responses to Sample Task Order
50 pages 

Part 3
Past and Present Performance Data IAW Appendix L-1 
Not Restricted

Table 5
Volume IV
Cost/Price

PART
CONTENTS
PAGE LIMITS


Table of Contents


Part 1
Completed price templates IAW Exhibit 1 with substantiation
Not Restricted

Part 2
Fully priced Sample Task
Not Restricted

Part 3
Fully Burdened Labor Hours
Not Restricted

Table 6
Volume V
Oral Presentation Material

PART
CONTENTS
PAGE LIMITS


Oral Presentation I
Not Restricted


Oral Presentation II
Not Restricted

L12.4. Copies

The Offeror will submit three (3) copies of all hardcopy bound proposal materials, including attachments.  Additionally the Offeror shall provide three (3) copies in Compact Disc Read Only Memory [CD-ROM], compatible with the Microsoft Windows 98/Office 97 suite of products.

All electronic file contents shall exactly match print versions of submitted documents.  In the event of discrepancies between the two, printed documents will prevail.  Electronic submissions shall be accompanied by a printed inventory that identifies all diskettes and CDs, their file contents, and their electronic formats.  All diskettes, CDs, and files shall be labeled with your firm’s name, solicitation number, submission date, and the words “Source Selection Sensitive”. 

L12.5. INSTRUCTIONS FOR VOLUME I 

L.12.5.1 Table of Contents

Each Offeror shall provide within this volume a table of contents depicting what is contained in each of the volumes submitted in the Offeror’s proposal, as well as a listing of all acronyms used and a glossary of terms.

L.12.5.2 Volume 1, Part 1:  Executive Summary Preparation Instructions 


A concise narrative summary of the entire proposal, including significant risks, and a highlight of any key or unique features, excluding cost/price. The salient features should relate to the Section M evaluation criteria.  Identify the planned mechanisms for meeting major milestones and program-critical activities and events.  Describe your program organization and reporting responsibilities, including the relationships among team members and/or subcontractors, and the allocation of responsibilities within member organizations. 

Also describe how your offer provides benefits to the Government.  Benefits are the advantages of the technical products and capabilities being proposed, with consideration given to the risk associated with the approach.  You may identify specific proven capabilities that the organization brings to the MDR effort by citing other projects or activities that have demonstrated your ability to perform.

L.12.5.3 Volume 1, Part 2:  Solicitation/Contract Form Instructions.

AMS Form 33, "SCREENING INFORMATION REQUEST REQUEST FOR OFFER: (SIR: RFO),” with blocks 13 through 18 completed by the Offeror.  The representative who signs this form must be authorized to contractually bind the company providing the offer.  In the block with its name and address, the Offeror should supply the Contractor Establishment Code (CEC) applicable to that name and address, if known to the Offeror.  The number should be preceded by "CEC".  Offerors should take care to report the correct CEC and not a similar number assigned to the Offeror in a different system.  The CEC is a 9-digit code assigned to a contractor establishment that contracts with a Federal executive agency.  The CEC system is a contractor identification coding system which is currently the Dun and Bradstreet Data Universal Numbering System (DUNS).  The CEC system is distinct from the Federal Taxpayer Identification Number (TIN) system.  The period for acceptance shall be for at least 270 calendar days. 

L.12.5.4 Volume 1, Part 3: Sections B Through K of the Solicitation /Contract

The Offeror shall complete the pricing, by individual Contract Line Item Number (CLIN), for the supplies/services as identified in Section B of the model contract.  For pricing purposes, it is anticipated contract award will occur in July 2001.  Any item in Section B identified as being a “Not Separately Priced” (NSP) CLIN is considered to be within established pricing therein or otherwise available to the FAA at no additional charge

The Offeror shall complete all Representations, Certifications, and Other Statements included in Section K of the model contract. 

L.12.5.5  Volume 1, Part 4: Organizational Conflict of Interest Mitigation Plan 

Each Offeror shall include information regarding the Offeror’s proposed mitigation of any conflict of interest situation or perceived conflict of interest situation, as prescribed in clause H.XX “FAA Organizational Conflict of Interest Policy Guidance.”  The Offeror shall also provide the aforementioned information concerning any nominated teammate/subcontractor.

L12.6. INSTRUCTIONS FOR VOLUME II - TECHNICAL PROPOSAL

L.12.6.1 Volume 2, Part 1: MDR Requirements Verification Documentation 

The following written submittals are required as part of the Technical Proposal:

L.12.6.1.1 Requirements Compliance Matrix (RCM)

Requirements Compliance Matrix (RCM) is provided as Appendix IV of Section L.  This RCM has two purposes: first, the RCM conveys the Risk Tolerance ratings the FAA has assigned each MDR requirement. The Risk Tolerance column lists the NEXCOM Program’s tolerance for risk associated with the Offeror’s compliance with each requirement.  The Risk Tolerances were assigned according to the following:

Low Risk Tolerance
Requirements that are key to fulfilling the NEXCOM mission, or considered foundational requirements upon which other requirements’ fulfillment depend.

Medium Risk Tolerance
Requirements that contribute to fulfilling the NEXCOM mission. 

High Risk Tolerance
Requirements that are not key to fulfilling the NEXCOM mission, and are not considered foundational requirements upon which other requirements’ fulfillment depend.

The Risk Tolerances will be used, in conjunction with the results of the FAA’s verification of requirements compliance, as weighting (IAW Section M) in the development of an Offeror’s Technical Score.  

The second purpose of the RCM is for the Offeror to indicate whether the Offeror’s “Submission for OCT” complies with each requirement, and provides a reference to where in the Offeror’s Proposal demonstrates how compliance will be achieved.  

The Offeror shall complete the Submission for OCT Compliance column by entering “Y” if the Offeror’s Submission for OCT fulfills that requirement. The Offeror shall enter “N” for each requirement the Offeror’s Submission for OCT does not fulfill. 

For each “N”, the Offeror shall indicate in the Compliance Reference column which CRP, by CRP Title and Proposal Page Number, specifically addresses that requirement.  The FAA will not evaluate CRPs that are not referenced in the RCM. The FAA will not evaluate CRPs that are not referenced in the RCM. 

For each “Y” that is verified by Analysis, the Offeror shall indicate in the Compliance Reference column which “Requirements Verified by Analysis Documentation, Proposal Volume II, Part 1” submission, by Title and Proposal Page Number, specifically verifies compliance with that requirement

L.12.6.1.2 Compliance Remediation Plan (CRP)

The Offeror’s “Submission for OCT” and Volume I Part 1 Requirements Verified by Analysis documentation demonstrates compliance with the requirements of FAA-E-2938.  For each requirement that the “Submission for OCT” does not meet, the Offeror shall submit a Compliance Remediation Plan (CRP).   Each CRP shall document in detail every activity the Offeror proposes to bring that Offeror’s “Submission for OCT” into compliance in the time interval between Proposal submission and the Offeror’s proposed FAT.  Each CRP shall contain, at a minimum, the following information, in the following format:

1.0  Identification

· CRP Title

· The SHALL paragraph, identification number and Requirement text

2.0  Summary

· CRP Summary, as a not-longer-than one page summary of the CRP

3.0  Description

· The extent, degree or magnitude of non-compliance

· An explanation of why the “Submission for OCT” does not comply with the requirement

· Summary description of the Offeror’s plan to comply, including trade-offs between potential remediation alternatives

· Detailed, specific, step-by-step description(s) for how the Offeror will enhance the “Submission for OCT” (in hardware, software, design, materials/components, construction, etc) to comply with the SHALL requirement within the Offeror’s proposed Factory Acceptance Test schedule.

· A remediation timeline or schedule of necessary activities.

· Description(s) for how the planned remediation will effect compliance with other requirements.

The CRPs will be used in the Government’s evaluation of Proposals to assess the risk that the Offer will fully comply with the requirements.  In accordance with Section M, demonstrating fulfillment of a requirement, via the “Submission for OCT” will yield a higher score than demonstrating planned fulfillment of a requirement via Compliance Remediation Plans.  

If the OCT indicates that a “Submission for OCT” does not comply with a requirement, and the Proposal does not contain a CRP to address this requirement, the Government will evaluate the risk of that Offer’s compliance with that requirement as High Risk.  The Government will assess no penalty if the Offeror submits a CRP for a requirement that OCT indicates was fulfilled. CRPs will be evaluated only for those requirements the OCT indicates are not fulfilled. Since the OCT results are final, the Offeror is encouraged to provide CRPs for requirements that the Offeror is uncertain will be demonstrated as compliant during OCT.

L.12.6.1.3  Requirements Verified by Analysis

The Offeror shall provide documentation that clearly and specifically verifies the Offeror’s proposal fulfills those requirements the VRTM indicates is to be verified by Analysis. 

L.12.6.1.4 Draft FAT Plan

The draft FAT Test Plan shall be prepared in accordance with MDR-A-021.

L.12.6.1.5  Draft FAT  Schedule

The Offeror shall update the Anticipated Major Event Schedule provided in Section F to the contractors proposed milestones.  The date for Initial Operational Capability of July 2002 must be met on the proposed schedule.

L.12.6.2 Volume 2, Part 2:  Technical Services: Sample Task Order Response

The Offeror shall demonstrate their ability to provide the necessary technical services through response to Sample Task Order described below:

Sample Task – To be provided in final SIR

L12.7. INSTRUCTIONS FOR VOLUME III – Management Proposal/Past Performance

L.12.7.1 Volume 3, Part 1:  Plans 

The Offeror shall complete the following plans, in accordance with the referenced Data Item Descriptions or Section L subparagraphs:



Master Program Management Plan IAW (MDR-A-001)



Quality System Plan IAW (MDR-A-010)



Configuration Management and Audit Plan IAW (MDR-A-011)



MDR Technology Refresh and Obsolescence Plan IAW (MDR-A-059)



Contractor Master Test Plan IAW (MDR-A-017)

Depot Support Plan IAW (MDR-A-037)

If the Offeror’s production facility is ISO 9000 certified, evidence of the certification will be accepted for the Quality System Plan and the Configuration Management and Audit Plan.

L.12.7.1.1 Production Plan and Schedule 

The Offeror shall provide a detailed plan for manufacturing up to 5000 MDRs per year and delivering them to the required FAA facilities in accordance with the Offeror’s proposed Production Plan and Schedule.  The Offeror shall demonstrate that the Offeror has the physical facilities, personnel, equipment, and resources to produce and deliver MDRs within schedule and in the quantities required by the FAA.  In addition, the Offeror shall submit its plan for packing and shipping replacement radios.  The information may be presented in the Offeror’s preferred format, but the plan shall address at a minimum, the topics listed below.

· Production Plan

· Production Schedule considerations

· Material Procurement

· Packing and shipping procedures

· Quality Assurance policies and procedures

· In-plant certifications (e.g., ISO-9000)

L.12.7.1.2 Small Business and Small Disadvantaged Business Plans

The FAA is committed to assuring that maximum practicable opportunity is provided to small, small disadvantaged and women-owned business concerns to participate in the performance of this contract, consistent with efficient performance.  A SB/SDB plan is required from all Offeror’s other than small businesses.  The SB/SDB plan will be negotiated concurrently with price and other proposals.  The FAA expects that an Offeror’s SB/SDB plan shall reflect a commitment to assuring that small, small disadvantaged and women-owned small business concerns are provided the maximum practicable opportunity to participate as subcontractors in the performance of this contract.  The FAA has established the following minimum subcontracting goals for NEXCOM:

· 10% of total contract dollars to small business

· 1% of total contract dollars to Socially and Economically Disadvantaged Business (SEDB)

· 0.5% of total contract dollars to Women Owed Businesses (WOB).

In addition, the FAA is committed to participation in the FAA Mentor-Protégé Program.  See specific clauses in Section L3.  These clauses encourage firms to mentor SEDB’s and WOB’s during contract performance.  

The Offer shall submit a SB/SDB Plan , which includes:

· A description of the Offeror’s subcontracting strategy.

· How the above goals will be met.

· A description of the Offeror’s approach to participation in the FAA Mentor-Protégé Program.  

This should include any specific dollars that would be required for implementation.

A description of the Offeror’s subcontracting strategies used in any previous similar contracts, significant achievements, and how this plan will build upon those earlier achievements.

Offerors may submit an NEXCOM unique subcontracting plan or may make use of their corporate or other government approved commercial subcontracting plan.  If an existing plan is submitted, it must meet the FAA minimum goals stated herein.  Items 1-4 above must be explicitly addressed in any corporate or other Government approved commercial subcontracting plan that you may propose.

Failure to submit an acceptable subcontracting plan and/or correct deficiencies within the time specified by the Contracting Officer shall make the Offeror ineligible for award.

L.12.7.2 Volume 3, Part 2:  Sample Task Order Two

To be provided with SIR

L.12.7.3 Volume 3, Part 3: Past and Present Performance

L.12.7.3.1 Past Performance Questionnaire 

Section L Appendix I  is the Past Performance Questionnaire.  The Questionnaire shall be completed by the Offeror and sent to three of the companies or organizations that are presented as past performance references, in addition to putting a completed questionnaire in this volume.  The Offeror shall instruct the recipients of these Questionnaires to return the completed Questionnaires to the Contracting Officer at the address in L6.1 by December 18, 2000.

Offerors are solely responsible for ensuring past performance questionnaires are submitted directly to the FAA Contracting Officer by their identified points of contact for each relevant contract and that questionnaires have been received by the Contracting Officer by the due date.

L.12.7.3.2 Past Performance Data

The Offeror shall complete and submit Section L Appendix II Past Performance Data.

L12.8. INSTRUCTIONS FOR VOLUME 4 – Cost/Price

L.12.8.1  General

The Price Proposal submitted by the Offeror shall be in a separate, sealed container, plainly marked "COST/PRICE PROPOSAL".  Cost and pricing data shall not be included in Proposal Volumes I, II, III and V.   The pricing instructions are applicable to the prime contractor and any subcontractors. 

The Government assumes that adequate price competition may exist, thereby negating the need for submission of certified cost and pricing data with this proposal.   It is anticipated that the amount and types of data required at this time will be adequate to determine price reasonableness.

Only minimal information other than cost or pricing data necessary to establish a price shall be requested at this time.  However, sufficient information and data shall be provided to substantiate the reasonableness and realism of the proposed prices given the Offeror’s proposed approach.   

Because equitable and appropriate cost allocation is required for Government contracts, it is expected that Offerors and their subcontractors will estimate and price their proposals using approved estimating, pricing and accounting systems, in accordance with their Cost Accounting Standards Disclosure Statement  (if applicable).  An important prerequisite for the award of the contract is the Offeror’s accounting system being capable of identifying and segregating costs.  While these proposals are not required to be cost certifiable, they are to be in sufficient detail to allow direct and indirect rate verification and audit of selected costs by cognizant Defense Contract Audit Agency offices.  Comprehensive audits of proposals are not anticipated at this time.
THE GOVERNMENT RESERVES THE RIGHT TO AWARD A CONTRACT BASED ON INITIAL OFFERS WITHOUT DISCUSSIONS OR NEGOTIATIONS OF SUCH OFFERS.  THEREFORE, IT IS CRITICAL THAT EACH OFFER BE FULLY RESPONSIVE TO THE SIR, WITHOUT EXCEPTION TO ANY PROVISION.

The Government will evaluate the Cost/Price Proposal for realism and reasonableness.   Unrealistically low proposed prices and/or fully burdened labor rates, whether submitted initially or subsequently, may be grounds for eliminating a proposal from competition on the basis that the Offeror lacks understanding of the requirement.  

L.12.8.2 Mandatory Exhibits – Section B 

The Offeror shall submit its Firm Fixed Price to accomplish the requirement as described in Section C of the SIR.  Prices shall be submitted for CLINS 001 and X002 as described in Section B of this SIR and in accordance with Exhibit 1 to this Section L.  Priced labor rates shall be submitted in accordance with Exhibit 2 for this Section L.  Sample Tasks shall be priced in accordance with the terms below.

L.12.8.3 Volume 4, Part 1:  MDR Exhibits

In accordance with Exhibit 1 the Offeror shall identify the unit prices for each MDR component for the basic period and for each of the nine options.  The Offeror shall provide unit prices at the levels identified in the exhibit as well as indicate the quantity sizes or break points where the Offeror’s unit price is reduced and the associated discounted unit price. The FAA anticipates that the quantity discounts apply to cumulative lots purchased during each option year.  Furthermore, the FAA will not be liable for the purchase of long lead parts.

In addition to completing Exhibit 1 the Government reserves the right to request the Offeror supply the substantiation, including all assumptions and methodologies supporting the quantity and price.  Substantiation may include as a minimum: 

Labor estimates.  Where any labor estimate includes the use of labor standards or efficiencies, they must be fully explained and documented, including any factors, which are proposed as a percentage or deviation of the manufacturing or engineering base.  Further, to the extent those historical factors are used as basis for the estimate, any deviation from these factors shall be disclosed and explained.

To fully support labor estimates the Offeror shall submit the detailed rationale and methodology used in developing the labor estimates including any appropriate worksheets schedules charts, etc., necessary to illustrate or validate your estimate.

The contractor shall furnish supporting schedule (or schedules) detailing the labor estimate for the total proposed in accordance with the Work Breakdown Structure (WBS).  Each schedule shall reflect:

1. Labor categories as listed in Attachment 1 to the SOW (J-1)

2. Hourly rates for each category

3. Hourly or person months for each category 

4. Total labor costs

5. Distribution of 1 through 4 above over fiscal accounting periods in which labor is anticipated to be incurred

Segregate 1 through 5 above by total, non-recurring and recurring costs

Quantitative Methodologies:  The Offeror shall supply the formulae used to support its proposed prices.  These formulae may include trend analysis, producer price indices, economic quantities, learning curves, improvement curves, etc.  

The presentation of the Offeror’s accumulated factors (for instance application of percentages to each quantitative material and labor method) should calculate to the prices identified in Exhibit 1.  

L.12.8.4 Volume 4, Part 2: Sample Task II

The Offeror shall propose a price to perform the work required by Sample Task II.  The price shall be supported by identification of the skill categories required to perform the effort and the proposed fully burdened labor rates shown in Exhibit 2, as well as the proposed skill mix to conduct the effort.  Materials, travel, and other direct costs shall be identified and included in the price of each task.  

The Government reserves the right to issue the priced task at any time from contract award through 6 months after contract award.

L.12.8.5 Volume 4, Part 3: Priced Labor Hour Exhibits 

For the breakdown of Fully Burdened Hourly Rates as included in Exhibit 2: Include a breakdown of proposed hourly rates for each labor category.  The breakdown shall include the direct hourly labor rate, fringe benefits, overhead, general and administrative expense and profit.  If the direct labor rate is a composite of prime and subcontractor(s) rates, the breakdown must also give the name(s) of the subcontractor(s) and the percentages of prime/subcontractor(s) effort used to arrive at the composite rate.

The Offeror shall submit actual direct labor rates by category for the current year in accordance with Exhibit 2.

All indirect rates shall be approved by DCAA prior to fixing the rate. Offerors may propose DCAA provisional rates.  However, the Government reserves the right to adjust those rates based upon the recommendation of DCAA. 

For all option years, the Offeror shall state the applied percentage of escalation for each year or shall present the governing forward pricing rate agreement (if applicable).  The escalation factors will be evaluated to determine reasonableness and realism.  An unreasonably low and/or no wage escalation factor may render the proposal unacceptable.

L.12.8.6 Major Subcontractors

The Offeror must identify any subcontractor and subcontract in its proposal that is valued in excess of $1,000,000. As Part of Volume IV of the proposal, a separate sheet identifying the name, address, and dollar amount of each subcontractor valued at more than $1,000,000 shall be submitted.  The $1,000,000 threshold pertains to the dollar value during the basic period and each optional contract period.

All subcontractor and/or team partner information may be separately sealed, but shall be submitted with each prime contractor's proposal. All subcontractor proposals shall contain the same cost substantiation, rationale, and supporting data required of the prime contractor. Except when the subcontractor prices are based on adequate price competition or on established catalog or market prices of commercial items sold in substantial quantities to the general public or are set by law or regulation, the Offeror shall obtain certified cost or pricing data.

When subcontractor cost or pricing data is submitted, the Offeror shall submit as part of its cost or pricing data, a detailed cost analysis of the subcontract price. (Not sure of what this is suppose to mean, need clarification from CO).

If the Offeror proposes to subcontract any portion of this contract, the following subcontractor(s) information must be furnished:

SUBCONTRACTOR

FIRM NAME



ADDRESS



CONTACT



CONTACT TELEPHONE NUMBER



ROLE IN THIS CONTRACT



QUALIFICATIONS



REFERENCES



L.12.8.7 Other Direct Costs

Material - Materials will be incidental to Task Orders as Required.  The Offeror is allowed to bill actual cost, a 3% material handling fee and G&A 

Travel – Travel cost shall be billed IAW FTR at cost as required by Task Orders.  The Offer may bill for actual cost and G&A only.

L.12.8.8 Financial Statement

The Offeror shall furnish in Volume II financial statements for the last three (3) fiscal years of business for the corporation, and for any affiliate, subsidiary, or division proposed to perform work delineated in Section C for which separate financial records are maintained.  The Offeror shall furnish a copy of its quarterly report  (Form 10-Q) for all quarters not included it is most recent annual reports (Form 10-K) and any periodic reports of significant events on Form 8-K issued within the last six months.

L12.9. Oral Presentations

All Offerors shall prepare their oral presentation as stated below.  Offerors will provide evaluation team members with paper copies of the oral presentations. The paper copies shall be identical to the viewgraphs presented. 

L.12.9.1 Volume V: Oral Presentation Material Submission

The Offeror shall deliver the Proposal Volume V: Oral Presentation Material, in accordance Section L.6.

L.12.9.2 Instructions for Oral Presentations

Oral presentations are intended to elicit information about the Offeror that will help the Government assess technical and managerial qualifications through:

a. Oral response to the top five (5) program risk areas and proposed mitigation plans

b. Oral response to the top five (5) compliance remediation plans to ensure that the MDR meets all specification requirements by FAT 

The presentations will be video taped and are expected to proceed as follows:

A maximum of six hours will be allowed for the Oral Presentations.  Of the total, the Offeror shall allow one hour of Question and Answers to immediately follow each oral presentation.
Following or during each oral presentation, the Government may request clarification of any points addressed which are unclear and may ask for elaboration by the Offeror on any point(s).

The Government may request clarification or further discussion following each answer.  There will be no time limit for responses, but it is expected that an answer to any question will require no longer than five to ten minutes to present.

Offeror’s attendance at oral presentations shall be limited to key personnel, as specified in Section H.11, “Key Personnel”, and no more than three additional representatives. 

L.12.9.3 Format for Oral Presentations

The oral presentations shall be in the form of briefings using only viewgraphs and briefing charts. The Offeror shall provide at least 10 copy sets of each presentation. 

The viewgraphs will be shown using a Government-furnished overhead projector.  The Offeror shall be responsible for changing viewgraphs.

Offerors are advised that inclusion of extraneous information could be interpreted as indications of a lack of understanding.

Key personnel shall make all presentations, while any Offeror representative may participate in the Question and Answer sessions. 

The Offeror will be given the date, time and place for conduct of the oral presentations with at least 10 business days notice.  For planning purposes, Oral presentations will take place in May 2001.  Presentations shall take place at FAA headquarters or a location nearby.  The Contracting Officer will randomly determine the order in which Offerors are scheduled to make their presentations.  Requests to reschedule will not be entertained except for the convenience of the Government or in the case of extraordinary circumstances.

APPENDIX I – PAST PERFORMANCE QUESTIONNAIRE

Agency Identification

Name:





Respondents Name/Phone Number:



Contract Information

Contractor:





Contract Number:





Contract Type:

FFP

CPIF

CPAF



CPFF

T&M

Other



Competitive:                  

Yes

No

Follow-On: 

Yes

No



Period Of Performance:



Initial Contract Value:

Current Contract Value:



Has this contract been partially or completely terminated for default or convenience? 


No       

Yes

Default

Convenience

If yes, please explain.







Product Description and or Service Provided:



PAST PERFORMANCE QUESTIONAIRE (continued)

Please check the box next to the description, which best describes the contractors performance on this contract. Use blank area below questions for any comments.
1. To what extent did the contractor adhere to contract delivery schedules? 


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


2. To what extent did the contractor submit required reports and documentation in a timely manner?


Considerably surpassed minimum requirements 



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


3. To what extent were the contractor's reports and documentation accurate and complete? 

 
Considerably surpassed minimum requirements 



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


4. To what extent was the contractor able to solve contract performance problems without extensive guidance from government counterparts? 


Considerably successful 



Generally successful 



Little success 



No success 


5. To what extent did the contractor display initiative in meeting requirements? 


Displayed considerable initiative 



Displayed some initiative 



Displayed little 



Displayed no initiative 


6. Did the contractor commit adequate resources in timely fashion to the contract to meet the requirement and to successfully solve problems?


Provided abundant resources



Provided sufficient resources



Provided minimal resources



Provided insufficient resources


7. To what extent did the contractor submit change orders and other required proposals in a timely manner?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


8. To what extent did the Contractor products or performance of services fulfill Contract requirements and customer expectations?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


9. To what extent did the contractor respond positively and promptly to technical directions, contract change orders, etc.?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


10. To what extent was the contractor's maintenance and problem tracking/reporting documentation timely, accurate, and of appropriate content?  


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


11. To what extent was the contractor effective in interfacing with the government’s staff? 


Extremely Effective
 


Generally effective



Generally ineffective



Extremely ineffective


12. How effective has the contractor been in identifying user requirements? 


Extremely Effective



Generally effective



Generally ineffective



Extremely ineffective


13. What level of integration experience has the contractor demonstrated in the reconfiguration of government owned software, commercial software, and government-furnished hardware? 


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


14. To what extent was the maintenance and problem reporting/tracking documentation produced by the contractor's efforts satisfactory to the users? 


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


15. To what extent did the contractor coordinate, integrate, and provide for effective subcontractor management? 


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


16. To what extent did the contractor provide timely technical assistance, both on-site and off-site, when responding to problems encountered in the field?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


17. To what extent did the contractor achieve effective logistics support, i.e., replacement parts, personnel, etc.?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


18. To what extent did the contractor provide quality replacement parts?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


19. To what extent did the contractor meet the repair/response times in the contract?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


20. Did this contract include a Help Desk?              [  ] Yes           [  ] No

If yes, to what extent was the contractor responsive to users contacting the Help Desk for assistance?  To what extent did the contractor meet the repair response times in the contract?


Considerably surpassed minimum requirements



Exceeded minimum requirements



Met minimum requirements



Less than minimum requirements


21. To what extent did the contractor submit invoices in a timely and accurate manner?


Always



Most of the time



Some of the time



Seldom


22. To what extent did the invoices provide sufficient detail so that the Government could accurately evaluate the level of work performed?


Always



Most of the time



Some of the time



Seldom


23. To what extent did the Contractor's Cost Accounting and Performance Reporting provide accurate insight into Cost and Performance progress?


Less than estimated cost



Comparatively equal to estimate



Exceeds the costs



Considerably surpassed estimate


24. To what extent did the Contractor deliver the product at the original agreed upon price?


Always



Most of the time



Some of the time



Seldom


APPENDIX II – PAST PERFORMANCE DATA

The Offeror shall submit written listing of other projects similar to the proposed effort in character and size (broken out between Government and commercial), either on‑going at the profit center level or which will be initiated during the period of performance identified in the solicitation.  Identify major end users as well as contracting agencies.   

The experience should reflect that which occurred during FY 1995 - FY 2000.  Included should be a correct Government and/or industry point of contact, phone number, and facsimile number.

A minimum of three separate relationships (or contracts) which demonstrate the Offeror's past experience shall be identified.  

The Offeror and its subcontractor/team may provide information on problems encountered on the contracts and subcontracts identified and address corrective actions taken to resolve those problems.  Offerors should provide general information on their performance on the identified contracts.  More specific performance information will be obtained from references and other sources as the FAA deems appropriate.

The Offeror and its subcontractor/team may describe any quality awards or certifications received within the past three years that indicate the Offeror possesses high-quality awards or certifications received within the past three years for services rendered.  Identify the segment of the company (one division or the entire company) receiving the award or certification.  Identify the performance period in which the certificate/award applied, and the date of the certificate/award.

For each Program or Project referenced, the Offeror shall provide the following:


Contract #
Contract Type
Orig. Value
Present/ Final

Value
Period of Performance



(FFP, CPFF, etc.)
$$$$$
$$$$$
MM/DD/YY

Contract 1






Contract 2






Contract 3







Customer
Name & Address
Contracts Contact & Phone
Technical Contact & Phone
Total Labor Hours

Contract 1






Contract 2






Contract 3






The description shall include information such as the system or product that resulted from the activity, and the scope/size of the activity in terms of personnel, geographic location, technical complexity, management complexity, etc.  Offerors shall specifically point out in their description how this cited experience is similar to the MDR requirements.

For systems that are significantly different from the original technical and schedule requirements, Offerors shall provide a brief explanation; e.g., design difficulty, manufacturing/integration obstacles, budget cuts, government requirement changes, etc.

Offerors shall also describe the outcomes of their efforts (e.g., whether the delivery was on time and if not, why; adherence to the program milestones; technical and schedule performance history, if applicable)

For the contracts cited, Offerors shall also provide a cost/price management history; cost overruns and underruns, and cost incentive history, if applicable.

Offerors shall also provide a list of all contracts that were terminated for default or convenience, and/or where termination for default or convenience has been initiated, within the past seven years.  The basis for the termination shall also be provided.  

APPENDIX III - OPERATIONAL CAPABILITIES TEST (OCT) TEST PLAN

See posted file “OCTPLAN4.PDF”

APPENDIX IV – REQUIREMENTS COMPLIANCE MATRIX

See posted file “RCM1.XLS”

APPENDIX  V  - Data Item Descriptions (DIDs)

DID No.

    Description
MDR-A-001

Master Program Management Plan  (see posted file “A001.doc”)




MDR-A-010

Quality System Plan  (see posted file “A010.doc”)




MDR-A-011

Configuration Management and Audit Plan  (see posted file “A011.doc”)




MDR-A-017

Contractor Master Test Plan  (see posted file “A017.doc”)




MDR-A-021

Factory Acceptance Test Plan  (see posted file “A021.doc”)




MDR-A-037

Depot Support Plan  (see posted file “A037.doc”)




MDR-A-059

Technology Refresh and Obsolescence Plan  (see posted file “A059.doc”)











EXHIBITS

EXHIBIT 1
Multimode Digital Radios Prices

EXHIBIT 2
Labor Rates

The offer will fill out and return the spreadsheets found in the posted file
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Exhibit 1

		Section L - EXHIBIT 1		Multimode Digital Radios Prices

				Minimum MDR Base Period				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				ETC

		Preproduction		50

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Base Period				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		375

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr2				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		375

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 3				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		525

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 4				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		600

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 5				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		675

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 6				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		750

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 7				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		750

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 8				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		750

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$

				Minimum  MDR Yr 9				Contractors Max Lot Size		Contractors Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price				Contractor Quantity		Contractors discount Unit Price

		Production		750

		Receiver		50		thru				$						$						$						$

		Low Power Transmitter		40		thru				$						$						$						$

		High Power Transmitter		10		thru				$						$						$						$



&CD R A F T

&CD R A F T



Exhibit 2

		

		Section L - EXHIBIT 2      LABOR RATES

																1ST YEAR														TOTAL		2nd YEAR		3rd YEAR		4th YEAR		5th YEAR		6th YEAR		7th YEAR		8th YEAR		9th YEAR

																														Composite

		Labor Categories				Prime												Subcontractor												Fully Burd

						Labor		FRINGE		OVERHEAD		G&A		COM		PROFIT		Labor		FRINGE		OVERHEAD		G&A		COM		PROFIT		Rate		Escalation		Escalation		Escalation		Escalation		Escalation		Escalation		Escalation		Escalation

						Rate		%		%		%		%		%		Rate		%		%		%		%		%		$		%		%		%		%		%		%		%		%

		7005A		Program Manager

		7005B		Deputy Program Manager

		7005C		Senior Project Support Specialist

		7005D		Project Support Specialist

		7005E		Associate Project Support Specialist

		7005F		Program Management Support Specialist

		7005G		Clerical

		7005H		Principal Systems Engineer

		7005J		Senior Systems Engineer

		7005K		Systems Engineer

		7005L		Associate Systems Engineer

		7005M		Systems Engineering Specialist

		7005N		Senior Hardware Design/Test Engineer

		7005P		Hardware Design/Test Engineer

		7005Q		Associate Junior Hardware Design/Test Engineer

		7005R		Senior Software Engineer

		7005S		Software Engineer

		7005T		Associate Software Engineer

		7005U		Senior Programmer

		7005V		Programmer

		7005W		Junior Programmer

		7005X		Senior Applications Programmer

		7005Y		Senior Computer Systems Specialist

		7005Z		Computer Systems Specialist

		7005AA		Quality Assurance/Configuration Management Engineer

		7005AB		Quality Assurance/Configuration Management Analyst

		7005AC		Senior System Support Specialist

		7005AD		System Support Specialist

		7005AE		ILS Manager

		7005AF		Principal Technical Specialist

		7005AG		Senior Technical Specialist

		7005AH		Technical Specialist

		7005AJ		Senior Logistics Management Specialist

		7005AK		Logistics Management Specialist

		7005AL		Procurement Specialist/Buyer

		7005AM		Shipping/Receiving

		7005AN		Hardware Support Specialist

		7005AP		Associate Hardware Support Specialist






